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AbsTRACT
The purpose of this paper is to answer, what determines financial behavior of Pakistani Households? Considering the 
interpretivism as epistemological considerations, subjectivism as ontological considerations, and induction as research 
approach, this study employs the qualitative research methods. 38 semi structured interviews are conducted. The 
results suggest that financial planning of households in Pakistan is determined by demographic and macroeconomic 
factors. Intentions, society and culture influence household spending, and the special purpose and availability of savings 
determine their savings behavior. The literature is inconclusive regarding the determinants of household financial 
behavior, primarily because of differences in culture. This emphasizes the importance of separately studying household 
financial behavior in settings of Pakistan. The originality lies in exploring the factors in determining Pakistani households’ 
financial behavior.
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АННОТАЦИЯ
Цель данной работы —  ответить на вопрос, что влияет на финансовое поведение пакистанских домохозяйств? Учиты-
вая эпистемологические принципы интерпретационизма, онтологические принципы субъективизма и индуктивный 
подход, в данной работе используются качественные методы исследования. Проведено 38 полуструктурированных 
интервью. Полученные результаты свидетельствуют о том, что финансовое планирование домохозяйств в Пакистане 
определяют демографические и макроэкономические факторы. Намерения, общество и культура влияют на расхо-
ды домохозяйств, а специальная цель и наличие сбережений определяют их сберегательное поведение. В научной 
литературе нет однозначного мнения относительно детерминант финансового поведения домохозяйств, в первую 
очередь из-за различий в культуре разных стран. Это подчеркивает важность отдельного изучения финансового по-
ведения домохозяйств в условиях Пакистана. Оригинальность заключается в исследовании факторов, определяющих 
финансовое поведение пакистанских домохозяйств.
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INTRODUCTION
“Households are central to our understanding of Finance” 
[1]. As per the Household integrated Economic Survey 
of Pakistan (2013–2014), a household is a single person 
or a group of persons. A single-person household is one 
where an individual makes provision for his/her living 
essentials, including food, without combining them 
with any other individual, and without any usual place 
of residence elsewhere. A multi-person household is a 
group of two or more individuals who make some joint 
provision for living essentials without a regular place of 
residence elsewhere.

According to the traditional economic utility models, 
a household is expected to be a single unit of decision-
making that pools all financial resources together to 
achieve utility maximization [2, 3]. As per the assumptions 
of these models, the household head makes financial 
decisions on behalf of other members [2]. A single-person 
household’s financial behavior is very different from that 
of a couple or married household because marital status 
and having kids affect financial resources, household 
needs, individual preferences, and risks [4]. Theoretical 
and empirical literature also found that money/financial 
management within married households are more 
complicated than the money/financial management of 
a single individual [5].

The characteristics that affect financial behavior 
(money management and financial decision making) are 
not just economic factors, but also psychological, non-
psychological and situational factors. Factors affecting 
financial behavior also includes the situational factors and 
personality traits of an individual [6], cognitive abilities 
[7], socio-demographic factors [8], behavioral factors [9], 
and cultural settings [10]. A list of socio-cultural factors is 
acknowledged as important determinants of household 
financial behavior. These factors include religiosity [11], 
mood states [12], social interaction [13], and trust [14]. 
We can conclude from existing literature that households, 
do not behave (in terms of saving and investing) as per 
the normative models (for details, see [15]), showing that 
normative economic models fail to explain household 
financial behavior.

At the same time, family system theories suggest 
environmental factors (like culture, community and 
the state of the economy) affect households’ financial 
behavior [16–19]. Here, it is important to mention that 
households’ financial behavior varies across different 
cultural settings [10]. Researcher [20] defines culture as 
a set of beliefs that determine the multiple behaviors of 
individuals/groups of individuals, and financial behavior 
is one of them.

Moreover, [21] highlighted the role of culture in 
households’ financial behavior. A study [22] found 

similar results and showed that culture and gender play 
an important role in determining household financial 
behavior. Examples of cultural differences in household 
financial behavior include personality trait such as 
individualism/collectivism, rituals of spending money, 
and beliefs regarding money. These differences have 
been highlighted in foreign-born and native couples [23].

Another cultural factor, trust, is also found to be a 
determinant of household financial behavior. A study 
[24] established that trust has a significant effect on 
financial behavior. The importance of cultural effects 
is strengthened by [25] which depicts that households 
retain the cultural effect of their home country while 
moving across the border and shows a low tendency to 
adopt the cultural effect of the host country.

Literature found that social capital-intensive area’s 
resident Italian households invest a small percentage 
of their wealth in cash and a large percentage of their 
wealth in stocks [26]. Further [26] also found a significant 
positive relationship between trust and the household’s 
participation in the stock market. A study [14] added to 
this strand of literature by connecting sociability and trust 
to the significant regional differences in stockholding 
and concluded that to study households’ stock-market 
participation, sociability, and trust must be taken into 
account. However, there remain some persistent and 
anomalous differences across countries [27].

In short, the literature is inconclusive regarding the 
determinants of household financial behavior, primarily 
because of differences in culture. This emphasizes the 
importance of separately studying household financial 
behavior in Pakistan. The objective of this study is to 
explore the factors determining Pakistani households’ 
financial behavior. This leads to our research question: 
what determines households’ financial behavior among 
Pakistani households?

It is argued by [28] that the behavior of households 
varies when they face different financing options. The 
behavior of households residing in developed and 
developing countries may be different because their 
living conditions are different, their income structure is 
different, and their financing opportunities are different. 
Different studies suggest that household behavior varies 
across different cultural settings [29–31].

A limited number of studies examined the behavior 
of household finance in developing and emerging 
economies and like Pakistan. Most of the studies have 
investigated household finance norms and behavior 
for individuals living in developed countries. One of 
the main reasons for limited literature in emerging 
and developing market economies is that researchers 
lack the information required to conduct this type of 
analysis. This literature gap motivates us to explore the 
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factors involved in determining the financial behavior of 
Pakistani households. A study [32] found that Pakistani 
household saving and borrowing are far different from 
saving and borrowing in other developed countries’ 
households.

Pakistan is a developing nation; thus, it is crucial to 
consider how Pakistani households may satisfy their 
financial obligations. Pakistani households have few 
resources, and those with extra money do not know where 
to put it to use. More specifically, talking about the scope 
of the study, this study is limited to the Punjab province 
of Pakistan, a province rich in culture. The reason for 
choosing only this province is that Punjab (the land of five 
rivers) is the biggest in terms of land area and in terms of 
culture too. According to population, 52.9% of the total 
country’s population is situated in Punjab Province. A 
total of 36 districts are in Punjab, which cumulatively 
contributes approximately 54.2% of the GDP of Pakistan.

As per the population welfare department, a total 
of 32,205,111 households are in Pakistan, out of which 
17,103,835 (53.11%) households are part of Punjab. So 
doing a study in the context of household financial 
behavior and exploring household financial behavior, 
Punjab is considered the most suitable representative 
province of Pakistan.

METHODOlOGY
Considering interpretivism as epistemological 
considerations and subjectivism as ontological 
considerations, the current study adopts an inductive 
approach with the aim of exploring the determinants of 
household financial behavior in Punjab, Pakistan. The 
population consists of Pakistani households, including 
individuals and groups of individuals, and the sample 
of study is lower mid-class households with a minimum 
of two family members. 38 interviews were conducted 
for this purpose. The interviews lasted 52 minutes on 
average. Keeping in view the COVID-19 restrictions, 
interviews are done via Zoom meetings and telephone. 
All interviews are conducted in regional languages, 
recorded (with the consent of the interviewee), 
transcribed in regional languages, and translated into 
English. Great care is taken in translating the responses 
of interviewees in order to maintain the natural quality 
of the interviewees’ contributions. The questions asked 
of interviewees are added in the Appendix.

For an exploratory nature of study, semi-structured or 
unstructured interviews are considered suitable [33, 34]. 
This study uses the semi-structured interview guide as a 
data collection instrument consisting of pre-structured, 
open-ended questions. It has the flexibility to add some 
more questions on the spot that must evolve from the 
conversation between interviewee and interviewer. 

Interviews are taken until the point of saturation. It is a 
point where additional data collection does not contribute 
to understanding the issue under investigation [35]. This 
point may conclude the number of interviews to be 
conducted in this study. In this study, saturation comes 
from 38 interviews.

The participants were invited for interviews through 
telephone calls. Upon receiving confirmation of the 
time, the researcher conducted interviews via Zoom 
meetings and phone calls. Before starting the interview, 
the respondent was to ensure that his/her identity would 
not be revealed on any platform. Further, the researcher 
gave a detailed briefing to the interviewee regarding the 
aim and objectives of the study and interview.

For the purpose of the purpose of qualitative data 
analysis, this study employs thematic analysis (TA) 
approach. TA is a method for systematically identifying, 
organizing, and offering insight into patterns of meaning 
(themes) across a data set. The initially generated themes 
are reviewed again and again to shortlist and finalize 
them. The final themes are explained in the next section.

REsUlTs AND DIsCUssION
Thematic analysis of the data gathered via interviews 
reveals interesting findings in exploring the 
determinants of household financial behavior. While 
asking the questions, household financial behavior was 
split in three elements: household financial planning, 
household financial spending, and household saving 
behavior. Table provides the profile of respondents, 
including their gender, occupation, education, marital 
status, and approximate monthly income.

Exploring household financial planning, authors found 
households with a lower income were more conscious of 
financial planning and implemented the plan as it was, 
as compared to households with a higher income bracket. 
As an interviewee said “Yes, we definitely make a plan at 
the very start of each month. We start with enlisting all 
the expenses to be occurred in each month and separate 
a fixed amount for each head and try to strictly follow 
the plan.” And another interviewee said “No, we don’t 
make a plan at all. We spend as the expense occur.” A 
clear difference could be seen between the two narratives 
of two different interviewees. The former interviewee 
who is strict about planning is the one whose monthly 
income is almost half of the monthly income of the later 
interviewee. Likewise, the households of older age were 
more interested towards planning for the purpose of 
purchasing property as compared to young households. 
It was found that households with kids showed a sense of 
responsibility towards making the financial plan at the 
beginning of each month as compared to households that 
were unmarried, or married but had no kids. Uncertainty 
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Table
Profile of Respondents

Gender Occupation Education Marital status Approx. monthly income

M University Lecturer M.Phil. Married 100,000 to 150,000

M University Lecturer PhD Unmarried 700,000 to 800,000

M Agricultural man M.Phil. Unmarried 130,000

M College Lecturer PhD Married 83,000

M Banker MS Married 180,000

M Businessman MBA Married 100,000

M Hospital MS Unmarried 80,000

M Teacher MS Married 45,000

M Banker MS Married 300,000

M Lecturer PhD Married 118,000

F Admin Officer MA Married 80,000

F Teacher MSC Unmarried 50,000

M Teacher MBA Married 45,000

M Senior Subject Specialist MSc Married 200,000

M Businessman BSc Married 70,000

F Principal MSc Married 45,000

M Engineer MS Unmarried 180,000

M Lecturer MS Married 250,000

M Resident auditor Masters Married 90,000

F Doctor MBBS Married 175,000

M Lecturer PhD Married 250,000

F Housewife MA Married 130,000

F Lecturer MS Married 150,000

F Lecturer MS Married 54,000

F Lecturer MS Married 125,000

F Lecturer MS Unmarried 86,000

M Accounts Officer MS Married 86,000

M Manager BS Married 200,000

F Assistant Professor PhD Married 250,000

F Lecturer MS Married 280,000

F Lecturer MS Married 190,000

F Assistant Professor PhD Unmarried 250,000

F Staff MBA Married 100,000

F Exam Head MBA Married 90,000

F Program Coordinator MS Married 180,000

M Assistant professor PhD Married 250,000

M Assistant professor PhD Married 175,000

M Assistant professor PhD Married 200,000

Source: Compiled by the authors.
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was also seen in these respondents, whose income 
sources were uncertain, like income from any business 
as agriculture. While a different behavior was found in the 
group of respondents whose income source was defined 
or fixed (i. e. salary from job). Such respondents were quite 
sure in making the monthly plan.

So, the authors identified the income level, source 
of income, number of family members, having kids, 
and age as playing roles in determining household 
financial planning. These factors could be summed 
up as demographics. In a nutshell, demographics play 
an important role in determining household financial 
planning. These findings are consistent with prior findings 
in which demographics were found to be determinants 
of household financial planning. First, a study by [9] in 
Dutch families in the Netherlands indicated that while 
saving behavior is much more prevalent among baby 
boomers, it falls with age for all people. As a result, age 
and financial planning have a connection to saving 
habits and money management. Age is a crucial factor 
influencing retirement planning, according to [36]’s 
research of Malaysian health sector employees. Age is a 
crucial component, and it is consistent that as a person’s 
age increases, he or she gets more responsible in their 
financial activity, according to [37], a study on the factors 
influencing investors’ financial behavior in India. Age 
is positively correlated with risk aversion, which has an 
impact on investment planning because older investors 
are less willing to take risks than younger investors, 
according to an empirical study [38] of demographic 
influences on risk attitudes among Indian investors in 
India. However, a study [39] found that among Malaysia’s 
Generation Y, age has no influence on retirement planning, 
in contrast to the findings of this study [36].

Other than demographics, interviewees mention 
inflation affecting their planning behavior. Inflation 
tells us how much prices have changed year-over-year. 
It’s noticeable in the cost of everyday things. However, 
a more sudden increase in inflation can cause financial 
stress, due to sharper increases in the cost of living. It is 
important to consider what the impact of inflation will 
be on what you plan to spend your money on. A change 
in inflation will change the cost of your financial goals. 
Even if inflation is ignored, the financial budget is the 
same for all years. Planning changes as the financial goal 
changes. Like many of the respondents, who have younger 
children, their financial plans change with the cost of their 
children’s education. And when the impact of inflation 
is added, obviously, the financial plan changes over time.

In the current economic condition, the inflation rate is 
unexpected, which is also highlighted by the respondents, 

“as you know the condition of inflation, prices of every 
item are getting higher and higher day by day. It becomes 

very difficult to forecast the future or even make plan 
about the future…  But… income is limited so we make 
a rough plan and we know that things will not happen as 
per plan”, “in the current inflation condition of Pakistan, 
it is wastage of time to make a plan because plan does not 
work et al”, “you are also well aware about the inflation 
condition of Pakistan. It becomes very harder to even 
survive. So, we consider to prepare a plan compulsory 
in order to spend the month peacefully.” Authors can 
emphasize the importance of inflation in making 
household financial plans. Some of the respondents are 
afraid of the failure of their financial plans due to the 
unexpected economic condition of Pakistan, but the 
authors emphasize the importance of doing financial 
planning in order to avoid any hassle.

Moreover, when exploring household spending 
behavior, respondents mention that they intentionally 
do the savings, some respondents mention that their 
way of saving is “committee”, which is also named 

“forced savings”. Some also mentioned that in making 
the monthly financial plan, they have a separate head of 
savings. So, authors can say that households are intended 
towards savings, depicting that saving behavior is 
determined by household saving intention, and intention 
is a main construct of the theory of planned behavior. 
The theory of planned behavior (ToPB) was presented by 
paper [40], stating that a person’s behavior is determined 
by her/his behavior intention. ToRA, which Fishbein 
first introduced in 1967 and which was further defined, 
expanded, and tested in the 1970s, is essentially what 
ToPB extends. It was presented by Fishbein and Ajzen 
in a book [41].

Results find social influence to be a factor in affecting 
the spending behavior of households. As interviewees 
stated that “… yes… it happens… when close relatives 
go on outing then our children make us force to go for 
outing and we have to do it… ”, “not so much… but it 
happens…”. Literature also finds the social influence 
as a critical factor of consumption [42]. In the case of 
social influence on household consumption/ spending, 
households’ matter, and family’s matter.

The authors identify some religious motives that 
determine the household’s sending behavior like Qurbani 
on Eid Ul Azha, charity, zakat, donations etc. interviewees 
stated that “in the month of zil hajj, we do slaughter”, 
that is the spending that not comes in every month, so 
our every month spending does not include it but we do 
saving because we that at the time of slaughter, we have 
to arrange the amount…”, “in every year, there are some 
expenses like slaughter on Eid Ul azha”.

For Muslims around the world, Eid-ul-Azha is a 
holiday with significant social, personal, and religious 
connotations [e.g., 43, 44]. Literally translated as “holiday 
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of the sacrifice”, Eid-ul-Azha occurs on the tenth day 
of Zil Haj, the last month of the Islamic calendar, 
during which countless numbers of Muslims journey 
to Makkah each year to undertake the Haj and offer 
qurbani (sacrifice). These practices have their roots in 
Muslim tradition thanks to the Prophet Ibrahim (peace be 
upon him), who was willing to follow Allah Almighty to 
the point of sacrificing his own son, the Prophet Isma’il 
(peace be upon him). In the end, Allah permitted the 
substitution of a ram for Isma’il. Ibrahim and Isma’il 
afterwards rebuilt the Kab’ah (Cube), which for Muslims 
is the House of Allah and was initially created by Adam, 
where this incident took place (or, some say, by angels). 
Ibrahim was then given the order by Allah to proclaim 
that everyone should make the trip to this location 
(Quran 1977:22:27).

Interviewees stated that “we do spend some amount 
in terms of zakat each year”, “…some spendings like Zakat, 
charity, donations, feeding poor… ”. Muslims residing 
all around the world adhere to and practice Islam as 
their religion. According to the principles provided by 
Islamic scriptures, it is the responsibility of the state 
and of individuals to make financial contributions to the 
needy and underprivileged members of society through 
the practice of Zakat [45].

Another type of charitable giving is the sadaqah, which 
can be done in a number of ways, including donating old 
clothing, giving money, or giving food to those in need. 
The main reason for performing a sadaqah is to protect 
oneself from evil spirits. Another type of charitable giving 
practiced by Muslims is called kaffara, which might involve 
giving someone money or other forms of assistance after 
an oath has been broken. Last but not least, Waqf is an 
additional type of charitable giving in which mosques, 
hospitals, or any other type of social institution are built 
for the benefit of society as a whole [46]. Religious practice, 
and Zakat in particular, which has a strong capacity to 
build bonds between community members, makes its 
practitioners happy and joyful [47]. Islamic scriptures 
do a good job of highlighting the significance of zakat. 
In line with what the Qur’an says: “And establish prayer, 
give Zakat, and bow with those who bow (in devotion 
and obedience)” (Al-Qur’an: Surah Al-Baqarah, Verse 
43, and Chapter 02).

Further exploring household saving behavior, it 
was found that when saving guidelines are followed, 
households are considerably more likely to save than 
when they don’t. Interviewees stated that “in case we 
have to purchase a certain thing, …recently I renovated 
my house I need a sum of amount, so we made a plan for 
saving”, “we made a plan to purchase a plot. We did forced 
savings and finally we got it”, “in Pakistan, if a person 
wants to alive, he/she must have second source of income”. 

The likelihood of saving increases typically when one 
has particular saving goals, such as retirement, but the 
impact differs depending on the saving goal. Predictable 
expenses have a somewhat beneficial impact on the 
likelihood of saving. These findings support [48]’s findings 
that the most significant predictor of an increase in the 
likelihood of saving among the poor was the presence of 
a justification or motive for saving.

Further, interviews stated that “we do save to meet 
any emergency situation”, “there could be any medical 
or any other emergency in home, that’s why I prefer to 
have some amount in cash in savings”, “we save for any 
urgent need”. These findings go in line with the buffer 
stock theory of savings. Studies [49–51] demonstrated 
that target saving behavior can appear for both finite 
and infinite horizon models with reasonable parameter 
values. Using the same model and different data, [52] 
estimate the model and find that the buffer-stock saving 
phase of life lasts from age 25 to roughly age 40–45. A 
study [53] reports that the median household’s target 
saving behavior continues into its 50s. In the research 
(e. g. [54–70] on household saving), the precautionary 
motive “to accumulate a reserve against unanticipated 
contingencies” has taken on a significant role.

CONClUsION
This study explores the determinants of household 
financial behavior among Pakistani households and 
finds multiple determinants, including demographics, 
macro-economic factors, intention, social motives, 
religious motives, cultural motives, special purpose, and 
wealth increments, as the main determinants.

Household financial planning (HFP) is vital to 
maintaining stable financial behaviors in a household. 
Household financial emergencies or even financial crises 
at the household level could also be managed with proper 
financial planning. In today’s financial condition in 
Pakistan, financial problems are very common. These 
may include paying bills for necessities (i. e., electricity 
bills, fuel bills, medical bills, grocery bills, etc.). To protect 
oneself from such financial distress, it is important to 
make a plan very carefully.

Household financial planning is a tool for household 
financial decision-making. Good household financial 
planning leads to satisfactory household financial 
behavior. Household financial planning plays a very 
important role in household financial decision making. 
It includes different aspects, including planning for 
family, planning for kids’ education, investing, wealth 
accumulation, borrowing, repayment of borrowing, 
planning for children’s marriage, saving for the future, 
etc. Financial planning provides a strategy for achieving 
financial objectives at various stages of life.
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Apart from financial planning, spending and saving 
are also important aspects of household financial 
behavior that are explored in this study. Demographics, 
macroeconomic factors, intention, socio-cultural and 
religious factors, special purpose, and buffer are found to 
be major determinants of household financial behavior.

This study has several practical implications. Firstly, 
information on household financial behavior can help 
policymakers and financial institutions design targeted 
interventions to improve the financial well-being of 
vulnerable populations, such as low-income households, 
women, and the elderly. Secondly, understanding the 
financial behavior of households in Punjab, Pakistan 
can help policymakers make informed decisions about 
financial inclusion, consumer protection, and financial 
regulation. Last but not least, knowledge of household 

financial behavior can inform the design of financial 
products and services that are more suited to the needs 
and preferences of the population.

Well, this study has several limitations and future 
research directions. First, this study is a qualitative 
attempt. Qualitative research has its own kind of 
limitations. Secondly, this study takes interviews with 
respondents from the Punjab province of Pakistan. Future 
researchers could apply this study to other provinces, 
results could better represent the conclusion about 
Pakistani households. Thirdly, the scope of household 
financial behaviors is limited to household financial 
planning, spending, and saving behavior. Some other 
aspects, like investing and borrowing, are not included 
in the scope. Future researchers could enhance the scope 
and get more comprehensive results.

REFERENCEs
1.  Gomes F., Haliassos M., Ramadorai T. Household finance. Journal of Economic Literature. 2021;59(3):919–1000. 

DOI: 10.1257/jel.20201461
2.  Becker G. S. Altruism in the family and selfishness in the market place. Economica. 1981;48(189):1–15. DOI: 

10.2307/2552939
3.  Bernasek A., Shwiff S. Gender, risk, and retirement. Journal of Economic Issues. 2001;35(2):345–356. DOI: 

10.1080/00213624.2001.11506368
4.  Love D. A. The effects of marital status and children on savings and portfolio choice. The Review of Financial Studies. 

2010;23(1):385–432. DOI: 10.1093/rfs/hhp020
5.  Schneebaum A., Mader K. The gendered nature of intra-household decision making in and across Europe. WU 

Vienna University of Economics and Business. Department of Economics. Working Paper Series. 2013;(157). URL: 
https://core.ac.uk/download/pdf/18228755.pdf

6.  Donnelly G., Iyer R., Howell R. T. The Big Five personality traits, material values, and financial well-being 
of self-described money managers. Journal of Economic Psychology. 2012;33(6):1129–1142. DOI: 10.1016/j.
joep.2012.08.001

7.  Frydman C., Camerer C. F. The psychology and neuroscience of financial decision making. Trends in Cognitive 
Sciences. 2016;20(9):661–675. DOI: 10.1016/j.tics.2016.07.003

8.  Cronqvist H., Siegel S. The origins of savings behavior. Journal of Political Economy. 2015;123(1):123–169. DOI: 
10.1086/679284

9.  Brounen D., Koedijk K. G., Pownall R. A.J. Household financial planning and savings behavior. Journal of 
International Money and Finance. 2016;69:95–107. DOI: 10.1016/j.jimonfin.2016.06.011

10.  Esping-Andersen G. The three worlds of welfare capitalism. Princeton, NJ: Princeton University Press; 1990. 264 p.
11.  Renneboog L., Spaenjers C. Religion, economic attitudes, and household finance. Oxford Economic Papers. 

2012;64(1):103–127. DOI: 10.1093/oep/gpr025
12.  Guven C. Reversing the question: Does happiness affect consumption and savings behavior? Journal of Economic 

Psychology. 2012;33(4):701–717. DOI: 10.1016/j.joep.2012.01.002
13.  Hong H., Kubik J. D., Stein J. C. Social interaction and stock-market participation. The Journal of Finance. 

2004;59(1):137–163. DOI: 10.1111/j.1540–6261.2004.00629.x
14.  Georgarakos D., Pasini G. Trust, sociability, and stock market participation. Review of Finance. 2011;15(4):693–725. 

DOI: 10.1093/rof/rfr028
15.  Campbell J. Y. Household finance. The Journal of Finance. 2006;61(4):1553–1604. DOI: 10.1111/j.1540–

6261.2006.00883.x
16.  Archuleta K. L. Couples, money, and expectations: Negotiating financial management roles to increase relationship 

satisfaction. Marriage & Family Review. 2013;49(5):391–411. DOI: 10.1080/01494929.2013.766296
17.  Barnett A. E., Stum M. S. Couples managing the risk of financing long-term care. Journal of Family and Economic 

Issues. 2012;33(3):363–375. DOI: 10.1007/s10834–012–9298-z

ПОВЕДЕНЧЕСКАЯ ЭКОНОМИКА / bEHAVIORAl ECONOMICs



FINANCE: THEORY AND PRACTICE   Vol. 28,  No. 6’2024  F INANCETP.FA.RU 193

18.  Barnett A. E., Stum M. S. Spousal decision making and long-term care insurance. Journal of Financial Counseling and 
Planning. 2013;24(2):5–19. URL: https://www.afcpe.org/wp-content/uploads/2018/10/v24_2_5–19.pdf

19.  Rettig K. D. Problem-solving and decision-making as central processes of family life: An ecological framework 
for family relations and family resource management. Marriage & Family Review. 1993;18(3–4):187–222. DOI: 
10.1300/J002v18n03_09

20.  Fernández R. Women, work, and culture. Journal of the European Economic Association. 2007;5(2–3):305–332. DOI: 
10.1162/jeea.2007.5.2–3.305

21.  Fernández R., Fogli A. Fertility: The role of culture and family experience. Journal of the European Economic 
Association. 2006;4(2–3):552–561. DOI: 10.1162/jeea.2006.4.2–3.552

22.  Carlsson F., He H., Martinsson P., Qin P., Sutter M. Household decision making in rural China: Using experiments 
to estimate the influences of spouses. Journal of Economic Behavior & Organization. 2012;84(2):525–536. DOI: 
10.1016/j.jebo.2012.08.010

23.  Oreffice S. Culture and household decision making. Balance of power and labor supply choices of US-born and 
foreign-born couples. Journal of Labor Research. 2014;35(2):162–184. DOI: 10.1007/s12122–014–9177–5

24.  Delis M. D., Mylonidis N. Trust, happiness, and households’ financial decisions. Journal of Financial Stability. 
2015;20:82–92. DOI: 10.1016/j.jfs.2015.08.002

25.  Haliassos M., Jansson T., Karabulut Y. Incompatible European partners? Cultural predispositions and household 
financial behavior. Management Science. 2017;63(11):3780–3808. DOI: 10.1287/mnsc.2016.2538

26.  Badarinza C., Campbell J. Y., Ramadorai T. International comparative household finance. Annual Review of 
Economics. 2016;8:111–144. DOI: 10.1146/annurev-economics-080315–015425

27.  Campbell J. Y., Viceira L. M. Strategic asset allocation: Portfolio choice for long-term investors. Oxford, New York: 
Oxford University Press; 2002. 272 p. (Clarendon Lectures in Economics). DOI: 10.1093/0198296940.003.0001

28.  Travkina E. V., Fiapshev A. B., Belova M. T., Dubova S. E. Culture and institutional changes and their impact on 
economic and financial development trajectories. Economies. 2023;11(1):14. DOI: 10.3390/economies11010014

29.  Sagiv L., Schwartz S. H. Personal values across cultures. Annual Review of Psychology. 2022;73:517–546. DOI: 
10.1146/annurev-psych-020821–125100

30.  Rainisio N., Boffi M., Pola L., Inghilleri P., Sergi I., Liberatori M. The role of gender and self-efficacy in domestic 
energy saving behaviors: A case study in Lombardy, Italy. Energy Policy. 2022;160:112696. DOI: 10.1016/j.
enpol.2021.112696

31.  Mumtaz M. Z., Smith Z. A. Empirical examination of the role of fintech in monetary policy. Pacific Economic Review. 
2020;25(5):620–640. DOI: 10.1111/1468–0106.12319

32.  Saunders M., Lewis P., Thornhill A. Research methods for business students. Harlow: Pearson Education; 2016. 
768 p.

33.  Dickmann M., Doherty N. Exploring the career capital impact of international assignments within distinct 
organizational contexts. British Journal of Management. 2008;19(2):145–161. DOI: 10.1111/j.1467–
8551.2007.00539.x

34.  Mason M. Sample size and saturation in PhD studies using qualitative interviews. Forum Qualitative 
Sozialforschung/Forum: Qualitative Social Research. 2010;11(3). DOI: 10.17169/fqs-11.3.1428

35.  Mansor M. F., Chor C. H., Abu N. H., Shaari M. S. Demographic factors associated with retirement planning: A study 
of employees in Malaysian health sectors. Asian Social Science. 2015;11(13):108–116. DOI: 10.5539/ass.v11n13p108

36.  Gautam S., Matta M. Socio-demographic determinants of financial behaviour of individual investors in India. 
Journal of IMS Group. 2016;13(1):38–49. URL: https://www.researchgate.net/publication/306400716_Socio-
Demographic_Determinants_of_Financial_Behaviour_of_Individual_Investors_in_India

37.  Chattopadhyay S., Dasgupta R. Demographic and socioeconomic impact on risk attitudes of the Indian 
investors —  an empirical study. Asian Economic and Financial Review. 2015;5(4):601–623. DOI: 10.18488/journal.
aefr/2015.5.4/102.4.601.623

38.  Kaur B., Hassan Z. Impact of age, gender, income, education and financial literacy towards retirement planning 
among generation “Y” in Malaysia. International Journal of Education, Learning and Training. 2018;3(1):31–53. DOI: 
10.24924/ijelt/2018.11/v3.iss1/30.53

39.  Ajzen I. The theory of planned behavior. Organizational Behavior and Human Decision Processes. 1991;50(2):179–
211. DOI: 10.1016/0749–5978(91)90020-T

40.  Ajzen I., Fishbein M. A Bayesian analysis of attribution processes. Psychological Bulletin. 1975;82(2):261–277. DOI: 
10.1037/h0076477

U. Habibah, M.U.R. Bhayo



ФИНАНСЫ: ТЕОРИЯ И ПРАКТИКА   Т. 28,  № 6’2024  F INANCETP.FA.RU 194

41.  Grinblatt M., Keloharju M., Ikäheimo S. Social influence and consumption: Evidence from the automobile 
purchases of neighbors. The Review of Economics and Statistics. 2008;90(4):735–753. DOI: 10.1162/rest.90.4.735

42.  Kandhlawi S. H. Fazail-e-amaal. Vol. II. New Delhi: Islamic Book Service; 1999. 812 p.
43.  Thanwi M. A. Answer to the modernism. New Delhi: Adam Publishers; 1981. 120 p.
44.  Owolabi Yusuf M., Mat Derus A. Measurement model of corporate Zakat collection in Malaysia: A test of diffusion 

of innovation theory. Humanomics. 2013;29(1):61–74. DOI: 10.1108/08288661311299321
45.  Addai I., Opoku-Agyeman C., Ghartey H. T. An exploratory study of religion and trust in Ghana. Social Indicators 

Research. 2013;110(3):993–1012. DOI: 10.1007/s11205–011–9969–4
46.  Muda M., Marzuki A., Shaharuddin A. Factors influencing individual participation in Zakat contribution: 

Exploratory investigation. In: Seminar for Islamic banking and finance (iBAF2006). (Kuala Lumpur, August 29–30, 
2006). Nilai: Faculty of Economics and Muamalat, KUIM; 2006. URL: https://citeseerx.ist.psu.edu/document?repi
d=rep1&type=pdf&doi=40aa4c5561d28f68aab16c70dd0ad6ec35bd139a

47.  Hogarth J. M., Anguelov C. Can the poor save? Journal of Financial Counseling and Planning. 2003;14(1):1–18. URL: 
https://www.researchgate.net/publication/252256832_Can_the_Poor_Save

48.  Carroll C. D. Buffer-stock saving and the life cycle/permanent income hypothesis. The Quarterly Journal of 
Economics. 1997;112(1):1–55. DOI: 10.1162/003355397555109

49.  Carroll C. D., Samwick A. A. The nature of precautionary wealth. Journal of Monetary Economics. 1997;40(1):41–71. 
DOI: 10.1016/S 0304–3932(97)00036–6

50.  Carroll C. D., Hall R. E., Zeldes S. P. The buffer-stock theory of saving: Some macroeconomic evidence. 
Brookings Papers on Economic Activity. 1992;23(2):61–156. URL: https://www.brookings.edu/wp-content/
uploads/1992/06/1992b_bpea_carroll_hall_zeldes.pdf

51.  Gourinchas P.-O., Parker J. A. Consumption over the life cycle. Econometrica. 2002;70(1):47–89. DOI: 10.1111/1468–
0262.00269

52.  Cagetti M. Wealth accumulation over the life cycle and precautionary savings. Journal of Business & Economic 
Statistics. 2003;21(3):339–353. DOI: 10.1198/073500103288619007

53.  Aizenman J., Cavallo E., Noy I. Precautionary strategies and household saving. Open Economies Review. 
2015;26(5):911–939. DOI: 10.1007/s11079–015–9351–2

54.  Bande R., Riveiro D. Private saving rates and macroeconomic uncertainty: Evidence from Spanish regional data. 
The Economic and Social Review. 2013;44(3):323–349.

55.  Bertaut C. C., Haliassos M. Precautionary portfolio behavior from a life-cycle perspective. Journal of Economic 
Dynamics and Control. 1997;21(8–9):1511–1542. DOI: 10.1016/S 0165–1889(97)00060–2

56.  Bouyon S. Policy options for European household saving. Journal of Economic Integration. 2016;31(1):134–165. DOI: 
10.11130/jei.2016.31.1.134

57.  Ceritoğlu E. The impact of labour income risk on household saving decisions in Turkey. Review of Economics of the 
Household. 2013;11(1):109–129. DOI: 10.1007/s11150–011–9137–2

58.  Chamon M., Liu K., Prasad E. Income uncertainty and household savings in China. Journal of Development 
Economics. 2013;105:164–177. DOI: 10.1016/j.jdeveco.2013.07.014

59.  Deidda M. Precautionary saving under liquidity constraints: Evidence from Italy. Empirical Economics. 
2014;46(1):329–360. DOI: 10.1007/s00181–012–0677-y

60.  Fishbein M. E. Readings in attitude theory and measurement. New York, NY: John Wiley & Sons, Inc.; 1967. 499 p.
61.  Fulford S. L. The surprisingly low importance of income uncertainty for precaution. European Economic Review. 

2015;79:151–171. DOI: 10.1016/j.euroecorev.2015.07.016
62.  Guiso L., Sapienza P., Zingales L. Trusting the stock market. The Journal of Finance. 2008;63(6):2557–2600. URL: 

https://www.kellogg.northwestern.edu/faculty/sapienza/htm/trusting_stock.pdf
63.  Gunning J. W. Risk and savings: A taxonomy. Economics Letters. 2010;107(1):39–41. DOI: 10.1016/j.

econlet.2009.12.020
64.  Hubbard R. G., Skinner J., Zeldes S. P. The importance of precautionary motives in explaining individual and 

aggregate saving. Carnegie-Rochester Conference Series on Public Policy. 1994;40:59–125. DOI: 10.1016/0167–
2231(94)90004–3

65.  Lee J.-J., Sawada Y. The degree of precautionary saving: A reexamination. Economics Letters. 2007;96(2):196–201. 
DOI: 10.1016/j.econlet.2007.01.002

66.  Limosani M., Millemaci E. Precautionary savings of agents with heterogeneous risk aversion. Applied Economics. 
2014;46(20):2342–2361. DOI: 10.1080/00036846.2014.896983

ПОВЕДЕНЧЕСКАЯ ЭКОНОМИКА / bEHAVIORAl ECONOMICs



FINANCE: THEORY AND PRACTICE   Vol. 28,  No. 6’2024  F INANCETP.FA.RU 195

67.  Lusardi A. On the importance of the precautionary saving motive. The American Economic Review. 1998;88(2):449–
453.

68.  Mastrogiacomo M., Alessie R. The precautionary savings motive and household savings. Oxford Economic Papers. 
2014;66(1):164–187. DOI: 10.1093/oep/gpt028

69.  Mishra A. K., Uematsu H., Powell R. R. Precautionary wealth and income uncertainty: A household-level analysis. 
Journal of Applied Economics. 2012;15(2):353–369. DOI: 10.1016/S 1514–0326(12)60015–4

70.  Mody A., Ohnsorge F., Sandri D. Precautionary savings in the great recession. IMF Economic Review. 
2012;60(1):114–138. DOI: 10.1057/imfer.2012.5

AbOUT THE ATHORs / ИНФОРМАЦИЯ ОБ АВТОРАХ

Ume Habibah —  PhD Scholar, Department of Business Administration, Sukkur IBA University, 
Sukkur, Pakistan
Уме Хабиба —  аспирантка, Департамент делового администрирования, Университет МБА 
Суккура, Суккур, Пакистан
https://orcid.org/0000-0003-0341-1510
Corresponding author / Автор для корреспонденции:
umehabibah.92@gmail.com

Mujeeb-u-Rehman Bhayo —  PhD, Assist. Prof., Department of Finance, School of Business Studies, 
Institute of Business Administration, Karachi, Pakistan
Муджиб-у-Рехман Бхайо —  PhD, доцент, профессор, Департамент финансов, Школа бизнес-
исследований, Институт делового администрирования, Карачи, Пакистан
https://orcid.org/0000-0003-4312-2430
murbhayo@iba.edu.pk

Conflicts of Interest Statement: The authors have no conflicts of interest to declare.
Конфликт интересов: авторы заявляют об отсутствии конфликта интересов.

The article was submitted on 26.02.2023; revised on 26.03.2023 and accepted for publication on 26.04.2023.
The authors read and approved the final version of the manuscript.
Статья поступила в редакцию 26.02.2023; после рецензирования 26.03.2023; принята к публикации 
26.04.2023.
Авторы прочитали и одобрили окончательный вариант рукописи.

APPENDIX

Survey Questions
1.  Do you make any plans for monthly spending?
2.  What kind of planning do you do?
3.  Do you make the proper paperwork for planning? Or just mental work?
4.  Why do you prefer this kind of planning?
5.  Who is the major player in planning?
6.  Do you strictly follow the plan?
7.  Do you do savings?
8.  How do you do savings?
9.  Do you prefer to have savings in the form of cash or prefer to invest?

10.  Why did you wish to invest?
11.  In which sector? Why this sector?
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